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CTAH HAYKOBOI AYMKW WOAO CNEUN®IKIA
HAOPOBOIo MAPKETUHIY B AIAJIBHOCTI NIANPNEMCTB
EJIEKTPOHHOI KOMEPLII

THE STATE OF SCIENTIFIC OPINION REGARDING
THE SPECIFICITY OF DIGITAL MARKETING IN THE ACTIVITIES
OF ELECTRONIC COMMERCE ENTERPRISES

MerTolo uiei cTaTTi € NpOBeAeHHA OrNAALY HayKOBUX MiAXOAIB 10 BUKOPUCTAHHA IHCTPYMEHTIB undpo-
BOro MapKeTuHry B cpepi enekTpoHHOI KoMepuii. Lle Bkntoyae aHani3 Toro, AK pPi3Hi IHCTPYMeHTU und-
poBOro MapkeTuHry, Taki Ak SEQ, couianbHi Megia, peMapKeTUHT, Bideo MapKeTUHT Ta iHLWi, BNNMBaloTb
Ha 3any4yeHHA, aKTMBaUilo, YTPUMAHHA KNieHTIB, pekomMeHaauii Ta 36inblleHHA AOXOAIB MiANpPUEMCTB
eNeKTPOHHOT KoMepLUii. Y cTaTTi po3rnAfaloTbCA Pi3HI TEOPETUYHI Ta NPaKTUYHI acnekTn UMX iHCTpy-
MEHTIB, iX epeKTUBHICTb Ta BNNNB Ha po3BUTOK Bi3Hecy. OcobnunBy yBary NnpuaineHo aHamnidy ocTaHHix
[ocripKeHb Ta TEHAEHUIN y Ui ranysi, a TakoXX pekoMeHAaliAM LWoAO0 ONTUManbHOrO BUKOPUCTaHHA
UNPOBUX MapKETUHIOBMX CTpaTerin AnA AOCATHEHHA MakcuManbHMX pesynbrtaTtiB. CtaTtA cnpAmo-
BaHa Ha HagaHHA BCeBIYHOro PO3yMiHHA TOro, AK IHCTPYMEHTU LM(PPOBOro MapKETUHIY MOXYTb ByTH
iHTerpoBaHi B 6i3Hec-mopenb eneKTPOHHOI KoMepLii AnA 3ab6e3neyeHHA CTanoro 3pOCTaHHA Ta KOHKY-
PEHTHUX NepeBar Ha PUHKY.

KniouoBi cnoea: enekTpoHHa komepuifa, UMDPOBUA MapkeTuHr, iHTepHeT-mapkeTuHr, AARRR,
MapKeTUHIOBi IHCTPYMEHTMN.

The aim of this article is to provide a comprehensive review of the development of scientific thought
regarding the specific use of digital marketing tools inthe activities of e-commerce enterprises. Thisincludes
an analysis of how various digital marketing tools, such as SEO, social media marketing, remarketing, video
marketing, and others, impact customer acquisition, activation, retention, referral, and revenue generation
in e-commerce businesses. The article examines the theoretical and practical aspects of these tools, their
effectiveness, and their influence on business growth. Particular attention is given to the analysis of recent
research and trends in this field, as well as recommendations for the optimal use of digital marketing
strategies to achieve maximum results. By examining the evolution of these tools and their application,
the article seeks to provide a thorough understanding of how digital marketing tools can be integrated into
the e-commerce business model to ensure sustainable growth and competitive advantage in the market.
This includes the utilization of frameworks such as AARRR (Acquisition, Activation, Retention, Referral,
Revenue), which help in systematically managing various stages of user interaction and improving
marketing strategies. The review focuses on the multifaceted nature of digital marketing, exploring how
different tools can be employed at various stages of the customer journey. For instance, SEO and social
media marketing are essential for attracting new users, while remarketing and email marketing play a
crucial role in re-engaging existing customers. Video marketing and influencer marketing, on the other
hand, help in building brand awareness and fostering customer loyalty. Moreover, the article delves into
the synergistic effects of combining multiple digital marketing tools to enhance overall marketing efficacy.
It discusses the importance of integrating data analytics and customer relationship management (CRM)
systems to track and analyze user behavior, thus enabling more personalized and targeted marketing
efforts. Through this detailed review, the article aims to shed light on the critical importance of digital
marketing in the modern e-commerce landscape. It emphasizes the need for businesses to stay abreast
of the latest developments and continuously adapt their marketing strategies to remain competitive.
By leveraging the insights and recommendations provided, e-commerce enterprises can better navigate
the complexities of digital marketing and achieve sustained growth and success.

Keywords: e-commerce, digital marketing, internet marketing, AARRR, marketing tools.
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MoctaHoBka npo6nemu. 3 PoO3BUTKOM LMPO-
BOro cepenoBulla 3'ABNAETbCA Bce Binblie iHCTPY-
MEHTIB UM(POBOro MapKETUHIy, AKi aKTUBHO
BMKOPUCTOBYIOTbCA B €NeKTPOHHIN komepuii. Ll
IHCTPYMEHTM MatoTb Ha METI MOKPAaLLNTN B3aEMOAII0
3 KrieHTaMu, NiABULLNTK piBEHb NPOAAXIB, ONTUMI-
3yBaTn 6Gi3Hec-Npouecn Ta CAPUATL 3aranbHOMY
po3BuUTKyY Nianpuemctsa. [pote, npobnema nonArae
Y BiACYTHOCTI YiTKOI cucTematmaadii Ta knacudikauii
LMX IHCTPYMEHTIB, LLO CTBOPIOE MEBHI TPYAHOLLI AnA
NiANPUEMCTB eneKTPOHHOI KomepLii y Bubopi Ta
epeKTMBHOMY 3aCTOCYBaHHI LinX 3acobiB.

Undposuii mapkeTuHr Bkrtoyae B cebe WwWnpo-
KN CNEeKTp IHCTPYMEHTIB, Takux AK couianbHi
Megia, nowykoBa ontumizauia (SEQ), KOHTEHT-
MapKeTUHI, eneKTPOHHa MowTa, NnaTHi orono-
WeHHA Ta iHWi. Ko)KeH 3 UnX iHCTPYMEHTIB Mae CBOi
YHiKanbHi xapakTepucTuKK, nepeBarv Ta Hepo-
niku, i noTpebye okpemoro niaxoay AnA ePeKTmB-
HOro BUKOpPUCTaHHA. HeBM3HaueHicTb y BUBOpI Ta
3aCTOCYBaHHI LMX iIHCTPYMEHTIB MOXe Npu3BecTu
[0 HeeheKTUBHOIO BUKOPUCTaHHA PecypciB, 3HU-
>)KEHHA KOHKYPEHTOCMPOMOXHOCTI MiANPUEMCTBA
Ta BTpaTW NOTEHUINHNX NpUOYTKIB.

BaxknuBicTb cuctemaTtm3aauii iHCTpyMEeHTIB Lnd-
POBOro MapKeTWHIy MonArae He nuile B akage-
MIYHOMY KOHTEKCTI, ane 1 y npakTU4HOMYy 3acTo-
cyBaHHi. [lnAa HayKoBUIB Le CTBOPIOE MOXXMNBICTb
ANA nojanbwnx [OCHIMKEHb, PO3POOKN HOBUX
Teopin Ta meTtogonorii y ccepi umcdpoBoro map-
KeTuHry. AnAa nianpuemMcTB enekTpoHHOI Komep-
uii cumctematmsauia [0O3BOMAE Kpale pPOo3yMiTu
PVHOK, 6inblw edeKTMBHO NnaHyBaTu Ta BMpPO-
BaKyBaTW MapPKETMHrOBi cTpaTerii Ha KOXXHOMY
eTani B3aemMogii 3 KOPUCTyBa4yeM, WO CpUATUME
3POCTaHHIO Ta yCnillHOMY PO3BUTKY Bi3Hecy.

AHani3 octaHHiXx pocnigkeHb i ny6nikauin.
Y cratTi [1] aBTOp Rosario A. posrnagae BnnuB
Pi3HMX MapPKETUHIOBUX iIHCTPYMEHTIB Ha eNeKTPO-
HHY KOoMepLUuito. Hapaetbca BcebiyHMIM ornag map-
KETMHIOBMX CTpaTerin B eNeKTPOHHIN KomepLil,
BUKOPMCTOBYIOUYN CUCTEMATUUYHMI BibniomeTpuy-
HuI ornAg nitepatypu (LRSB) ana aHanisy pocni-
KeHb, onybnikoBaHux y 6asi gaHux Scopus.

Sahiba Abid y cBoin cTaTTi [2] aHani3ye po3Bu-
TOK Ta ManbyTHE eNeKTPOHHOI KoMepLii B po3api6-
Hi TOpriBni. Y Hi po3rnAgalTbCcA Pi3Hi acnekTy,
AKi BNMMBaOTb Ha PO3BMTOK LIbOrO CEKTOpa, Taki
AK MOBINbHI AodaTKK, couianbHi Mepexi, rmobarni-
3auina, 6isHec-moaenb B2B, nepcoHanisadis, rono-
coBa KOMepLiA, HOBI NNaTi>kHi onuii Ta 6NoK4YenH.
Ocobnuea yBara NpuainAeTbCA MapKEeTUHIOBUM
cTpaTeriAM, 30KpemMa BMKOPUCTAHHIO coLianbHUX
Media AnA MiaBULWEHHA NpMOYTKOBOCTI Ta BUAU-
MOCTi eNeKTPOHHMX TOProBmx nnatgopm.

Y ctarTi [3] 3a aBTopcTtBOoM Noorshella Che Nawi
pPO3rnAAaETbCA BaXXNUBICTb BUKOPUCTAHHA pearb-
HMX KEWCIiB y HaBYanbHUX Kypcax 3 MapKeTUHry
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eNneKTPOHHOI KOMepLLi, 30KkpeMa Ha npvkKnaai Aocni-
>KEHHA 3a40BOMEHOCTI KINIEHTIB MPY NOKYNKax oaary
B IHTEPHETI Manumu nianpuemcteamm B Manawnaii.
BoHa niokpecnioe 3HaYeHHA OLiHKM 3a0BOMNEHOCTI
KMieHTIB Ha Pi3HMX eTanax MOKYMKM (Ha MOMEHT
MOKYMNKM Ta MICMA MOKYMKK), WO € KPUTUYHO BaX-
NMBUM AnA po3pobkn eheKTUBHUX MAPKETUHIOBUX
cTparTerin, CNpPAMOBaHNX Ha NiABULLIEHHA NOANbHOCTI
KINi€HTIB Ta CTUMYMIOBAaHHA MOBTOPHMX MOKYTMOK.

Riccardo Mangiaracina y cBoin ctatti “The
eCommerce Customer Journey: A Model to
Assess and Compare the User Experience of
the eCommerce Websites.” [4] aHani3dye moneni
OUiHKM Ta NOPIBHAHHA KOPUCTYBaLbKOro AOCBiay
Ha canTax enekTPOHHOI KoMepLii, 30KpemMa onu-
cyeTtbcA “lMopopoXk knieHTa” AK IHCTPYMEHT anA
aHanisy B3aemopii kopucTyBaya 3 BebGCaWiToOM.
OcHoBHa yBara npuainAeTbcA Pi3HUM eTanam,
yepe3 AKi NPOXOAUTb KOPWUCTyBau: Bia BiABio-
YyBaHHA CalTy A0 3aBEPLUEHHA NOKYMNKWN.

CratTa [5] aBTOpIB Xiao-Xu Yan, Zhong-Qi Hu,
Jie Xu, Jing-Yan Liu npucBAYeHa AOCHIMKEHHIO
MapKeTUHroBOi MoJAeni couianbHOI  eneKkTpo-
HHOI komepuii Ha ocHoBi moaeni SICAS y Kurai.
ABTOpM aHami3yloTb Npouec MPUMHATTA pilleHb
cnoxkvBayaMn B ernoxy couianbHOi eneKTPOHHOI
KOoMepLUii, BpaxoByloum iXHi eMOLiHI Ta coujianbHi
notpebun. Ha OCHOBi TEOPETMYHMX AOCNIOXKEHb
i mogeni SICAS, cTaTTA NpONOHY€E HOBY MapKeTUH-
rosy ctparterito ICES, Aka Bkntoyae KOHTEHT-Map-
KETUHI, iHTePaKTUBHUIA MapPKETUHI, MapKeTUHr
[0CBIAYy Ta MAapPKETUHI Ha OCHOBI OOMIHY.

MeTolo pocnigakeHHA € ornAg pPo3BUTKY Hay-
KOBOi AyMKM WOAO0 cneundgikm BUKOPUCTAHHA
iHCTPYMEHTIB UM(POBOro MapKEeTUHTy B AiAnb-
HOCTI NiANPMEMCTB eNeKTPOHHOT KomMepUii.

Buknap ocHOBHOro marepiany AOCHiAXKEHHA.
B enoxy umdpoBMx TEXHONOrIN, KON AOCTyN A0
IHTEpPHETY € MaliXKe Y KOXXHOro, enekTpoHHa Top-
riBnNA cTana HeBiA'€éMHOK 4YacTUHOW rnobanbHoi
eKkoHoMiku. MignpremcTBa, Lo 3aMatloTbCcA enek-
TPOHHOIO TOPTIBMED, CTUKATbCA 3 >KOPCTKOK
KOHKYpPEHLUIi€0, WO BUMAarae Bif, HUX MOCTIMHOIO
BNPOBaA>KEHHA HOBMX MapKETMHIroBMX CTpaTerii
Ta IHCTPYMEHTIB ANA 3any4yeHHA, YyTpMMaHHA Ta
KOHBepTauii knieHTiB. LlndppoBunin MapKeTuHr Bigj-
rpae KIO4YOBY pOfb Yy LbOMY MPOLECi, Hapawun
nianpremMcTBam MOXXNMBOCTI AnA Ginblu eeKTnB-
HOro AOCArHEHHA CBOIX LiNbOBUX ayaAUTOPIN, Nia-
BULLEHHA BnidHaBaHOCTI 6peHAy Ta 36inblieHHA
nponaxis. BukopnctaHHA nepenoBMX TEXHOMOTIN
Ta MeToAiB AO03BOMAE NiANPUEMCTBAM He nuule
3any4yaTi HOBUX KIEHTIB, ane n yTpuMyBaTW iCHY-
HOUMX, MIABULLYOYM IXHIO NOANbBHICTb Ta AOXIAHICTD.

B HaykoBil nitepatypi 6yno 3HanaeHo HacTyMnHi
dopMynioBaHHA MNOHATTA  “UndpoBu  Mapke-
TUHr". Hmkye HaBeaeMo 6ayeHHA LbOro TEPMiHy
y Tabnuui 1.

MAPKETHHI"
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Tabnuua 1

Miaxoan Ao BU3HauYeHHA NOHATTA “UNdpPoBUA MapKeTUHr”

ABTop

Bu3HueHHA

Argian Saputra

LUndpoBunin MapKeTUHT - Lie npouec iHTerpauii uMgppoBMxX TEXHOMNOTIN
y CTpaTeriyHe nnaHyBaHHA MapKEeTUHTY, AKUA BKITOYAE aHani3 faHnx
i BUKOpUCTaHHA UM POBUX KaHaniB AnA AOCATHEHHA MapKETUHIOBUX
uinen [6].

Melissa Soderstrom

LUndpoBnii MapKeTMHI OXONMioe colianbHi Megia Ak uMdpoBi couianbHi
nnatopmu, WO BUKOPUCTOBYIOTbCA AJ1A NPOCYBaHHA NPOAYKTIB i mocnyr
Ta CTBOPEHHA 6peHay [7].

Alfonso Pellegrino

UndpoBunii MapKeTUHT € PO3BUTKOM MapKeTUHIOBUX CTpaTerin,
LLLO BKIIOYAIOTb LM POBI TEXHOMOTIi Ta IHCTPYMEHTU ANA AOCATHEHHA
MapKEeTUHIrOBUX Linen 4yepes iHTEpHET Ta iHWi undpoBsi kaHanwu [8].

Wala’'a Farid Alkhatib,
Asst.Prof. Havva Palaci,
Shatha Mustafa

UndpoBunii MapKeTUHT BKMOYAE BUKOPUCTaHHA LM POBUX TEXHOMOTIN
Ta iHTepHeTy ANA [OCATHEHHA MapKETVMHIOBUX LiNen, Takux AK 3anyyeHHA
KNieHTiB, 30iNblIEHHA NpoAaxiB Ta NiABULLEHHA BNisHaBaHOCTI 6peHay [9].

Emilly Martins Ramos

LUndpoBunii MapKeTUHT - Lle MapKeTUHIOBI CTpaTerii, AKi BAKOPUCTOBYIOTb
umcpoBi KaHanw, Taki AK couianbHi Megia, eNeKTpoHHa nowwTa, NOLWYKOBI
cuctemu Ta BebcarnTi, anAa NnpocyBaHHA NpoaykTiB Ta nocnyr [10].

Mila Zibak Dimkovska

LUndpoBnii MapKeTUHT BKIMOYA€E BUKOPUCTAHHA UM POBUX IHCTPYMEHTIB
anA ineHTndikauii Ta BU3Ha4YeHHA KOPUCTYBaUiB, a TaKOXX A51A NPOCYyBaHHA
NPOAYKTIB Ta nocnyr 4yepes iHtepHerT [11].

Marilia Durdo

UndpoBuii mapKeTUHI NpeacTaBnAe 3acTocyBaHHA dinocodii Ta
KOHLENUI MapKeTHIy B unpoBomMy cepenoBuii [12].

Onbra Benrep,
OnekcaHap OypciH

Sofia Almeida, UndpoBunii MapKeTUHT BKITOYAE eEMEHTUN MapPKETUHIOBOIO MiKCy
Stanislav lvanov Ta uMpOBUNX CTPAaTErin ANA CTBOPEHHA KOHKYPEHTHUX nepesar [13].
MapuHa Axaxa, UndpoBnii mMapkeTUHr — MeToA CTUMYMoBaHHA 36yTy 3a AONOMOro0

KOMMN'lOTEPHMX TexHonorin Ta IHTepHeTy [14].

Ha Haw nornAaa HanbGinbw BCEOXOMMIOKYNM
€ BM3HaYyeHHA UN(POBOro MapKeTUHry Ak “3acTo-
cyBaHHA cpinocodpii Ta KOHUENUin MapKeTUHry
B umcpoBomy cepenosuLli”. Lle Bu3HaueHHA und-
POBOr0 MapKeTMHIY Mae€ Kifbka Kto4yoBUX nepe-
Bar, Lo pobuTb NOro 0cobnmBo akTyanbHUM Y KOH-
TeKCTi CydacHOro MapKeTMHIOBOIro cepefoBuLLa:

YHiBepcanbHicTb. Lle BU3HaueHHA oxonnioe BCi
acrnekTn MapKeTUHry, Wo 3aCTOCOBYIOTbCA Y Lng-

POBOMY CEpPenOoBULLI.

BinobpaxxeHHA cyTi MapkeTuHry. Lle Bu3Ha-
YEHHA MioKPecItoe, WO UNPOBUIA MAaPKETUHT He
€ YAMOCb 30BCiM HOBMM abo OKpeMuM Bifg, Tpaau-
LinHOrO MapKeTUHry. 3amicTb LLbOro, BOHO AEMOH-
CTPYE, WO UNPPOBUA MAPKETUHI — Le HOBWUN
cnocib peanizauii TUX e caMuUx MapKeTUHroBUX
npuHUMniB i hinocodin, Aki BUKOPUCTOBYIOTbCA

B ochnaliH cepeaoBuLL.

lHyukicTb Ta apmanTumeHicTb. Lle BM3HaueHHA
Hajae MapKeTonoram MOXXMMBICTb adanTyBaTu
cBOi cTparterii oo pisHUX undpoBux nnatchopm
i TEXHOMOri1, AKI NOCTIMHO 3MIHIOOTbCA.

IHTerpauia 3 TpaouUINHUM MapKeTUHIOM.
Bun3HauyeHHA nigkpecntoe, Wo umdpoBmin Mmapke-
TUHT € YaCTUHOIO 3aranbHOi MapKeTUHIroBOi cTpa-
Terii komnawii. Lle no3BonAe Kpalle iHTerpysaTu
OHnavH i onaH 3ycunna, 3abe3neyvyoumn y3ro-
[OKEHICTb | eheKTUBHICTb YCiX MapKeTUHIOBUX

3axoniB.

CnpwuaHHA iHHoBauiaM. Undposun mapkeTuHr,
AK 3aCTOCYBaHHA MapKeTUHroBux dinocodin
Yy undpoBOMY CepenoBULLI, 3a0X04ye iHHOBaLli Ta
€eKCrMepuMeHTH.

CratTa [16] mocnimkye, AK uMdpoBUii Mapke-
TVHI BMNNMBAE Ha PO3BUTOK MPOAAXiB enekTpo-
HHMX nocnyr. LndpoBnin MapkeTuHr i peknama
MaloTb BEMUKNIA BNIIMB Ha PO3BUTOK MNiANPUEMCTB
eneKkTpoHHOI komepuii. LLBnake 3pocTaHHA Kinb-
KOCTi cMapToHIiB Ta AOCTyn A0 IHTepHeTy cnpu-
AIOTb 3POCTAHHIO MapKETUHIOBMX MOXXMUBOCTEN
Ta 3py4YHOCTI Nowyky ToBapis i nocnyr. CouianbHa
eneKTpoHHa KOMepLif, AKa BMKOPUCTOBYE COLL-
anbHi Meaia, reHepye 3Ha4YyHi AOXOAM, CNPUAKOYM
¢opMyBaHHIO UINbOBOI ayaMToOpii Ta UWIHHOCTI
6peHay. CyyacHUIA MapKeTUHr 3a3Hae 3HauyHuX
3MiH 4yepe3 iHHOBaUii Yy TEXHONOrIAX Ta KOMYHi-
KauiMHMX NPUCTPOAX, WO CYTTEBO BMMMBAOTb Ha
NnoBeAiHKy croxuBadiB. |HAycTpiAa undpoBoro
MapKeTUHIy OXONMIoe MawXe BCi ranyai, BKnoua-
04N NOKYNKM Ta BIACTEXXEHHA 3aMOBIEeHb, OHNaNH-
6aHKiHr, yrnpaBniHHA LiHAMW Ta KOHTEHTOM.

B tabnuui 2 po3rnAHeMo AKi iHCTPYMEHTU Lnd-
POBOro MapKeTUHIY iCHYIOTb i AK iX BAKOPUCTOBY-
I0Tb B MAapKETMHIOBIl NpaKTULi Ha NiANPUEMCTBaX
eneKTPOHHOI Komepuii.

Ak MoxxHa no6aunTn, Ui IHCTPYMEHTU OXOMJto-
I0Tb BCi MOXNUBI chepy UMppoBOro cepenoBuLLa
OnA B3aemogii 3 KopucTyBadyamm 3 calTamu Ta
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Tabnuua 2

IHcTpyMeHTH uncdpoBOro MapKeTuHry

IHcTpymeHT

Onuc

1

2

SEO (Search Engine
Optimization)

OnTumizauia caiTy AnA NOWyKOBUX CUCTEM, AKA AoNOMarae nigBuLnTL Noro
BNAMMICTb B pe3yrnbTatax nowyky [17].

[MowykoBa peknama

lnaTHi oronoweHHA, AKi 3'ABNAIOTLCA Y BEPXHI YaCTUHI CTOPIHKM pe3ynbTaTiB
nowyky [18].

PemapkeTuHr Peknama cnpAamoBaHa Ha 3any4yeHHA KOPUCTYBauiB, AKi BXXe B3aeMOAiAnmu
3 CalTOM 4M [0AAaTKOM, arne He 34INCHUM NeBHOI LinboBOi Aii, Hanpuknaga,
nokynku [19].

TapretoBaHa Bua peknamu, AKMin CNpAMOBaHWIN Ha KOHKPETHY ayAMTOPIilo Ha OCHOBI

peknama NeBHNX KPUTEPIiB, TaKNX AK AeMorpadiyHi AaHi, iHTepecu, NOBeAiHKOBI
XapakTepuctnkmn abo reorpacpiyHe poartawysaHHA [20].

SMM BukopucTtaHHA nnaTdhopMm couianbHUX Meaia AnA npocyBaHHA BpeHay Ta

B3aemogaii 3 knieHtamu [21].

KOHTeHT-MapKeTVIHF

CTBOpPEHHA Ta PO3MOBCIOAXKEHHA LIHHOMO KOHTEHTY ANA 3any4YeHHA Ta
YyTPUMaHHA ayanTopii [22].

Email mapkeTuHr

BrkopucTaHHA eNeKTPOHHOI NOLWTN ANA NPOCYyBaHHA NPOAYKTiB abo nocnyr i
Hanaro4>keHHA CTOCYHKIB 3 KMiEHTaMW.

MapkeTuHr BnnmBy
(Influencer Marketing)

CniBnpaua 3 BnnmBoBuMK ocobamu aAnA NpocyBaHHA NpoaykTie abo nocnyr [23].

Beb -aHanituka

BukopurcTaHHA aHaNiTUYHMX IHCTPYMEHTIB ANA PO3YMiHHA NoBeaiHKN
KOPUCTYBa4iB Ha canTi ANA oNTUMi3aLii MapKeTUHIOBUX cTpaTerin [24].

Mo6inbHa aHaniTuka

Mpouec 36opy, BUMipOBaHHA, aHanidy Ta 3BiTyBaHHA NPO AaHi, NOB'A3aHi
3 BUKOPUCTAHHAM MOGiNbHUX AoAaTKIB ANA NOAanbLIOro NoKpaweHHaA ix
edekTuBHOCTI [25].

bisHec aHaniTuka

Mpouec 36opy, aHanidy Ta iHTepnpeTauii AaHWX, WO CToCcyTbeA Bi3Hecy, 3
MEeTOI0 NPUAHATTA 06I'PYHTOBAHMX pilleHb Ta NOKpPallleHHA Gi3Hec-NpoLeciB.,
3abe3neyye iHopMaLiliHy NiATPUMKY YNPaBiHCbKNX PillEHbD.

Data Visualization

MNpouec npeacTaBneHHA AaHMX y rpacivyHomy abo BidyanbHomy chopmari, wob
NONEerLwmnT PO3YyMiHHA, iIHTepNpeTaL;itlo Ta aHani3 MapKeTUHroBoi iHcbopmalii [26].

Cant

Beb-pecypc, Aknin Moxke 6yTn AOCTYNHWUI B IHTEPHETI | MICTUTN PIBHOMAHITHY
iHpopMmaLlito Npo KomMnaHito, il NPOAYKTW Ta NOCAYT L.

Mo6inbH1In pooaTok

lNporpamHe 3abe3neyeHHs, creuianbHO po3pobneHe AnA BUKOPUCTaHHA Ha
MOGBINbHUX NPUCTPOAX, TaKNX AK CMapTOHN, NNaHWeTn, TOANHHUKMN.

User-Generated
Content

3any4yeHHA KOPUCTYBayiB A0 CTBOPEHHA KOHTEHTY AnA 6peHay. JeAki
cneuianictv BUAINAIOTb Lie AK OKPEMUI IHCTPYMEHT, iHLWIi AK CKMafoBY KOHTEHT-
MapKeTuHry [27].

MapkeTunHr
MOOBinbHUX AoAaTKIB

BrukopuctaHHA MoBINbHMX AoAaTKIB ANA 3anyyYeHHA Ta yTPMMaHHA KNieHTiB [28].

Bineo mapkeTuHr

BukopucTaHHA Bigeo anA 3any4yeHHA ayanTopii Ta NpocyBaHHA NpoaykKTiB abo
nocnyr [29].

Programmatic
Advertising

MporpamaTik peknama aBToMaTM3ye Npouec NOKyMNK1 peknamm 3a 4ONoMoroto
anropuTMiB Ta TEXHOMOTI WTYYHOrO iIHTENEKTY ANA ONTUMIi3aLii po3MilleHHA
oronouwensb [30].

MegiHa peknama

G®opma iHTepHeT-peknamu, Aka BUKOPUCTOBYE Pi3Hi MeiliHi chopmaTun ana
3any4eHHA yBarn ayantopii. BoHa Bkntoyae B cebe 6aHepw, Biaeo, aHimaliio,
iHTepaKTUBHI eNeMeHTU Ta iHLWi BidyanbHi 3acobu [31].

SMS mapkeTuHr

BrkopurcTaHHA KOPOTKMX TEKCTOBUX NOBIAOMIEHb AnA 6e3nocepeaHboro cinky-
BaHHA 3 KNieHTamu, iHpopMyBaHHA iX MPO akLLii, 3HMXKKM Ta HOBI NPOAYKTY [32].

MonkacTn Ta
ayniopeknama

PeknamHi noBiAoOMMneHHsA, iHTErpoBaHi y NoakacTh, A03BONAKOTb AOCAITM HOBUX
ayauTopin, AKi BigaaloTb nepeary ayaiodgopmarty [33].

OHnanH-iBeHTN

MNpoBeaeHHA iBEHTIB B peXXMMi OHNalH, Lo A03BOMAE 3anyyaTy ayanTopito Ta
hopMyBaTW ekCcnepTHe 3HAHHA Yy NeBHIN ranyasi [34].

Smart TV

BukopucTtaHHA moxxnneocTer undpoBoro tenebavyeHHA AnA npAmoi abo
HaTUBHOI peknamMun NpoayKTiB Ta Nocnyr.

MAPKETHHI"
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MponoBxeHHA Tabnnui 2

2

PR YnpaBniHHA BiAHOCMHAMM 3 TPOMAACHKICTIO, BKITOYalouM CNoXneadis,
iHBecCTOpiIB, cCNiBPOGITHMKIB Ta iHLWI 3aUikaBneHi ctTopoHu [35].

ABTOMAaTM3aLiA

BrkopucTtaHHA nporpamMmHoro 3abe3neyeHHA Ta TEXHOMOTi AnA aBTomaTm3aauii

MapKeTUHIY MapKeTUHIOBMX NPOLECIB, LLO A03BONAE NiABULLNTHY iX e(DEeKTUBHICTb Ta
pe3ynbTaTuBHICTb [36].

Content MNporpamHe 3abe3neyeHHA, AKe AO3BOMAE KOPUCTyBa4yamM CTBOpPIOBaTH,

Management penaryBsatu, nybnikyBaTu Ta ynpaBnATM KOHTEHTOM Ha BebcanTax 6e3

System HeobXiAHOCTI 3HaHHA NporpamMyBaHHA.

Customer lNporpamHe 3abe3neyeHHA, AKe AoNOMarae opraHisauiam KkepyBaTu

Relationship B3aEMOJI€l0 3 NOTOYHUMUN Ta NOTEHUINHUMUN KnieHTamu [37].

Management

YaTtun i yatboTtn

B3aemogpia 3 knieHTamn abo kOpUCTyBa4YaMun canTy Y1 AOAATKY HanpAMy
abo 3 BUKOPUCTaHHAM A0AaTKOBUX anropmuTtmis [38].

AR (Augmented
Reality)

TexHonoria, Aka Haknagae uMPOBUIA KOHTEHT, Hanpuknaza, 306paxeHHs,
Bifeo abo iHwWYy iHopMaLLilo, Ha peanbHWIA CBIT 3a AONOMOrO0 NPUCTPOIB,
Taknx AK cMapTdOHW, NnaHweTn abo cneuianbHi okynapu [39].

VR (Virtual Reality)

TexHonoriA, AKa CTBOPIOE MOBHICTIO LM(POBE cepenoBuLLe, e KOPUCTyBaui
MO>KYTb B3aEMOZAIATA 3 BipTyalnbHNUM CBiTOM 3a ONOMOTOIO creuianbHUX
npucTpoiB, Takmnx Ak VR-okynapwn abo wonomu [40].

PedepanbHi
nporpamu

MapkeTUHroBi iIHCTPYMEHTU, CNPAMOBAaHI Ha 3any4eHHA HOBUX KMIEHTIB Yepes
pekoMeHaaUii Bifl iCHYIOUYMX KITIEHTIB.

popatkamu B cpepi enekTpoHHOI komeplii. B Ton e
4yac HaABHICTb TaKoi KinbKOCTI iIHCTPYMEHTIB ycknaa-
HIOE iX B3aemMogilo MK coboK AnA OOCATHEHHA
noctaBneHnx nepes nNianpueMCTBOM €NeKTPOHHOI
komepdii uinen. ponoHyeTbcA B3ATM 3a OCHOBY
dppenmeopk AARRR i po3noainuTtu Bei iHCTpyMeEHTU
LUMGPOBOro MapKETUHry 3a MOoro norikoto. bynu
npoaHani3oBaHi HaykoBi MaTepianu, MOB A3aHi
3 AARRR, i B )xogHOMy He 6yrno 3HanaeHo cuctema-
TM3aUii MapKETUHIOBMX iIHCTPYMEHTIB.

Hanpuknan, B po6oti “Visual Analysis of
E-Commerce User Behavior Based on Log Mining”
Tingzhong Wang [41] nponoHye anroputm knac-
Tepu3auii K-means i mogens RFM ana petanbHoro
po3noginy xapakTepucTUK NOBEAIHKM KOPUCTYBa-
yiB, a BopoHkoBa moaenb AARRR BukopucTtoBy-
€TbCA ANIA MOAYNbHOro aHanisy paHux. 3aBaAku
edhekTMBHOMY BMAOOYTKY AaHuX i GaraTtoBUMIp-
HOMY Bi3yanbHOMY aHani3y peani3yetbcA aHania
NoBeAiHKN rpyn KOPUCTYBayiB i OKPeMUX Kopuc-
TyBauiB, Lo 3abe3nevye NiaTPUMKY BHYTPILLHbOTO
NPUAHATTA pilleHb | ePEeKTUBHOCTI MapKETUHTY.

B iHwomy pocnigpkeHHi “Research on Multi-user
Growth Strategy of Pinduoduo Based on AARRR
Model” Lin Zhang [42] aHani3ye CTpiMKMiA pO3BU-
Tok Pinduoduo, ofHiei 3 HanBINbLWIMX KUTaNCbKNX
e-commerce nnatopM, AKa AocArna 3Ha4yHoro
3pOCTaHHA 3aBOAKM iHHOBAUIMHIN 6i3Hec-moaeni
“couianbHi mMepexi + e-commerce”. Y KOHTEKCTI
HaCMYEHOr0 PUHKY e-commerce Ta 3pPOCTaHHA
iHTepHeT-TexHonorin, Pinduoduo wenaoko 3nobyna
nonynapHicTb, BukopuctoBytoun monens AARRR
(Acquisition, Activation, Retention, Referral,
Revenue) ona BnpoBamKeHHA cTpaTerii 3pOocTaHHA

kopucTyBauyiB. CTaTTa po3rnAgae pisHi eTanu 3any-
YeHHA, aKTMBaLii, yTpMaHHA, pecepanis Ta MoHe-
TM3aLii KopucTyBayiB, i Hapae pekomeHaauii anA
3abe3neyeHHA cTabinbHOro 3pocTaHHA KOPUCTYBa-
yiB Ta 4OBroCTPOKOBOIO ycrixy nnatopmMu.

Taknum 4YMHOM, Hagani cucTemMaTU3yeMO iHCTPY-
MEHTUN UM(PPOBOro MapKeTUHTY, AKI BAKOPUCTOBY-
IOTbCA B €MEKTPOHHIN KoMepLii 3a periMBOPKOM
AARRR. BiH cknagaeTtbcA 3 HaCTYNMHUX KOMMOHEH-
TiB, 3a CcTafdiAMM B3aeMOJji 3 KOpUCTyBaYeM:

1. Acquisition (3anyueHHAa): Ak kopucTyBaui
3HaxoAATb Bal NpoaykT abo nocnyry?

2. Activation (AkTmeauia): Ynm BUKOHYIOTb
KOopucTyBadi HeobXiaHi KOHBepcii Npu B3aemogii
3 BalWWMM NpoayKToM abo nocnyrow? Hanpuknag,
peecTpaLii, nepwomMy BUKOPUCTaHHI NPOAYKTY.

3. Retention (YTpumaHHa): Yn nosepTtaioTbeA
KopuCTyBayi 0O Baloro npoaykty abo nocnyru
nicnA nepLuoi B3aemogaii?

4. Referral (Pecepanu): Yn pekomeHaytoTb
KopucTyBaui Ball NpoayKT abo nocnyry iHWum?

5. Revenue (Qoxia): Ak B MOHETM3YETE CBOIO
6a3y KopucTyBayiB?

He amBnAunch Ha Te, WO MepLIOYEProBO
AARRR He 6yB po3pobneHuii came AnA enekTpo-
HHOI KOMepLUii, Ha MO0 AyYMKY BiH NigxoanTb AnA
uiei cchepn yepes cBOKO CNPAMOBAHICTb Ha KO-
YoOBi eTanu ynpaBniHHA KMieHTaMu Ta aHanidy ix
noseniHkN. 3BeAeMO iHCTPYMEHTU UMGPOBOToO,
AKi MOXXYTb BUKOPUCTOBYBATMCb ANA TOT YN iHLWOI
uini MapketuHry, B Tabnuuio 3 BiANOBIAHO A0
dperimBopky AARRR.

fAlk BupHO 3 Tabnuui, BCi iIHCTPYMEHTH npadio-
I0OTb OJHOYACHO Ha OeKiNbkKOoX eTanax B3aemofii
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Tabnuua 3

IHcTpymeHTn undposoro mapketuHry 3rinHo AARRR

Etan Merta etany

IHCTPYMeEHT uncpoBoro MapKeTUHry

Acquisition
Ha caiT abo B 4OAATOK

3any4yeHHA kopucTyBauiB | SEQ, MowykoBa peknama, PemapkeTtuHr, TapretoaHa
peknama, SMM, KoHTeHT-MapKeTuHr,

Email mapketuhr, Influencer Marketing, Be6 -aHanituka,
Mob6inbHa aHaniTuka, bisHec aHaniTrka,

Data Visualization, User-Generated Content, MapkeTuHr
MoOGinbHUX AonaTtkis, Bineo mapkeTuHr,

Programmatic Advertising, MegiliHa peknama,

SMS mapkeTtuHr, lNMoakacTtu Ta ayniopeknama, OHnamH-
iBeHTK, Smart TV, PR, ABTomaTtunzauia mapketunHry, Content
Management System, Yatn i yat60T1, AR (Augmented
Reality), VR (Virtual Reality),

PedepanbHi nporpamm

BrkoHaHHA
KOpUcTyBa4yamu neBHoi
uinboBoI Aii

Activation

CanT. JopnaTtok, KoHTEHT-MapKeTuHr, Email MapkeTuHr,

Yatn i yatb6oTn, ABTOMaTM3auUia mapkeTuHry, AR,

VR, Beb -aHanituka, Mo6inbHa aHanituka, bisHec aHaniTuka,
Data Visualization, User-Generated Content

Bineo mapkeTtuHr, MapkeTuHr Mo6inbHUX AOAATKIB,
Customer Relationship Management

Retention |3pobuTn Tak,

Wwob KopucTyBaui
noBepTanvca 4o Balloro
npoaykTy abo cepsicy
3HOBY

PemapkeTtunHr, TapretoaHa peknama, SMM, KoHTeHT-
mapkeTuHr, Email mapketuHr, Influencer Marketing. Be6
-aHanitTuka, Mob6inbHa aHaniTuka,

bisHec aHaniTuka, Data Visualization, User-Generated
Content, MapkeTHr mobinbHMX aoaaTtkis, Bineo MmapkeTuHr,
Programmatic Advertising, MegiiHa peknama, SMS
MapkeTuHr, OHnarH-iBeHTN, ABTOMaTM3aLiA MapKeTUHry,
Content Management, System, Customer Relationship
Management

Referral o6 icHytoui
KOpUCTyBaui
pekoMeHayBanu BaLu
npoaykT abo cepsic
CBOIM ApYy3AM Ta
3HANOMUM

SMM, KoHTeHT-MapkeTuHr, Email mapkeTuHr, Influencer
Marketing, Beb -aHanituka, MobinbHa aHanituka, bizHec
aHaniTuka, Data Visualization, User-Generated Content,
MapkeTuHr mobinbHnx poaatkis, User-Generated Content,
Bineo mapketuHr, OHnanH-iseHTn, Customer Relationship
Management. PecbepanbHi nporpamm

Revenue 36inblUeHHA Yeky
ofHoi nokynkm Ta LTV

O0OBrocTpoKoBo

SEO, lNowykoBa peknama, PemapkeTtuHr, TapretoBaHa
peknama, SMM, KoHTeHT-MapkeTuHr, Email mapkeTuHr
Influencer Marketing, Be6 -ananitnka, Mob6inbHa aHanituka,
bizHec aHanituka, Data Visualization,

User-Generated Content, MapkeTuHr mo6inbHUX noaaTkis,
Bineo mapkeTtuHr, Programmatic Advertising

MegiHa peknama, SMS mapkeTtuHr, lNoakacTt Ta
ayniopeknama, OHnanH-iBeHTH, Smart TV, PR
ABToMaTun3auia mapkeTuHry, Content Management System,
Customer Relationship Management, YaTtn i yat6otn, AR, VR,
PedepanbHi nporpamm

Liceperno: cdhopmosarHo agTopom

3 KOPUCTyBa4YeM pPecypcy eneKTPOHHOI KoMepLLii.
[Ona 6inblwoi HarnAgHoCTi 3pobuMo cxemy po3-
noainy iHCTpyMeHTamMu 3a eTanom 3rigHo perim-
Bopky AARRR (puc. 1).

Ha etani Acquisition 3anyyeHo 28 iHCTPyMeHTIB
umcpoBOro MapkeTmHry 3 29, Ha eTani Activation —
14, Retention — 20, Referral — 14, Revenue — 29.
TaknM YMHOM MOXXHa 3a3Ha4ynTL Wo abcorntoTHa
6inbLlWicTb IHCTPYMEHTIB BMKOPWUCTOBYETbCA AMNA
3anyy4yeHHA ayauTopii B e-commerce NpoekTy,
a TakoXk Ha 36inbleHHA Ti goxiaHocTi abo LTV.
Ane BCi iHCTPYMEHTN MOXXYTb OyTW BUKOPUCTaHI

ogHouyacHO Ha pisHux etanax AARRR. Hwuxkue
B Tabnuui 4 AnA npuknaay HaBeaemMo MOXXITMBOCTI
SMM Ta pemMapKeTUHry BiANOBIAHO A0 LbOrO.
BucHoBku 3 paHoro pgocnigkeHHA. BaxxnuBicTb
UMpPOBOro MapKeTUHTY NiATBEPAXKYETLCA YNCMEH-
HUMMW OOCIIIKEHHAMMW, AKI NOKa3yloTb MOro BMfvB
Ha 3POCTaHHA NpoAakiB eNeKTPOHHWX Mocnyr Ta
PO3BUTOK MIANPMEMCTB ENEKTPOHHOI  KOMepLii.
LocnipkeHHA BKa3dyloTb Ha Te, WO undpoBuii map-
KETVHI Mae BenuKui noTeHuian AnA noaonaHHA
reorpacdiyHnx 6ap’epiB, 3any4eHHA HOBMX KIli€H-
TiB i nigBMWeEHHA o6cAriB nNpoaaxiB yepes pPisHi
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Puc. 1. Cxema po3noaginy iHCTpyMeHTIB LLM(PPOBOro MapKeTUHry 3a eTanom
srigHo chpenmeopky AARRR

Lhieperno: cgpopmosaHo agTopom

Tabnwuusa 4
Mpuknap BUKopucTaHHA iIHCTPYMeHTiB Ha pi3Hux etanax AARRR
Eran SMM PemapkeTuHr
Acquisition CTBOpPEHHA Ta NOLIMNPEHHA lMokas peknamu KopucTyBadam,
KOHTEHTY ANA NPUBEPHEHHA HOBUX AKi BXXe BiABiAyBanu camr,
KOpucTyBauiB ane He 34iINCHUNN LiNboBY Aito
Activation He BukopucToByeTbCA He BukopuncToByeTbcA
Retention MiaTprMka NOCTINHOrO KOHTAKTY 3 HaragoyBaHHA iCHYlO4MM KOpUCTyBaYyam
iCHYIOUMMUM KOPUCTYBaYyamMu Yyepes Nnpo HOBi Npono3uuii Ta akuii
perynapHi nybnikauii
Referral CTBOpPEHHA KOHTEHTY, L0 CNOHYKae He BukopuncToByeTbcA
KOPWCTYBauiB AiMUTUCA HUM
3i cBOIMU Apy3AMU
Revenue KOHTEHT, AKMI CTUMYIOE CnoXkMBadiB | HaragyBaHHA KOpucTyBadam Npo A0AATKOBI
pPobunTn LOPOXKYI NOKYNKM abo npoAykTn abo nocnyru, Nponosnuii
36inbwyBatn LTV cneuianbHUX akLin

Lhbiceperno. cghopmoeaHo agTopom
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iHcTpymeHTn, Taki Ak SEO, nowykoBa peknama,
pemMapKeTuHr, TapretoBaHa peknama, SMM, Koh-
TEHT-MapKeTUHr, email MapKeTuHr, MapKeTUHI
BnnvBy, Beb-aHaniTuka, MobinbHa aHanitMka Ta
6arato iHWKX. BukopucTaHHA UMX [HCTPYMEH-
TiB [03BOMNAe eeKTMBHO YNpaBnATM B3aEMOZIED
3 KnieHTaMu, NiaBuLLLYBaTX BMisHaBaHIicTb BpeHay Ta
CTBOPIOBATY LIHHICTb ANA WinboBoi ayanTopii. B Ton
)K€ Yac, B KOHTEKCTi eNneKTPOHHOI KoMepLii BaXxnu-
BOIO € cuCTemaTtm3auif IHCTPYMEHTIB UMgpoBOro

73

MapKeTUHry AnAa in 6inblw edekTuBHOI B3aeMOAji
MK co6ol0. X ynopaaKyBaHHA 3a (hpeiiMBOPKOM
AARRR (Acquisition, Activation, Retention, Referral,
Revenue) nonomarae kpatle po3ymiTv Ta KepyBaTu
pi3HMMM eTanamu B3aemogii 3 KopucTyBayamu,
crnpvAe NiaBULLEHHIO eheKTUBHOCTI MapKETMHIOBUX
cTpaTerin i 3abesneyye cTabinbHe 3pPOCTAHHA KOM-
naHin y ccepi enekTpoHHOi komepuii. Llen niaxia
notpebye NoAanbLLIOro BUBYEHHA ANA 3HAXO4XKEHHA
BiANOBIAHOIO NPAKTUYHOIO BMPILLEHHS.
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